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D IM ITR IOS
BACHADAK I S

EDUCATION
FRIEDRICH-ALEXANDER UNIVERSITÄT NUREMBERG
1993 - 1999 | Diploma Business Administration & Management

PROFESSIONAL EXPERIENCE
2001 SIEMENS AG - HQ GLOBAL PROCUREMENT &

LOGISTICS 
TRAINEE FOR GLOBAL PROCUREMENT & LOGISTICS

Global Projects in Singapore, Hong Kong and Orlando 

2002 SIEMENS AG - SIEMENS PROCUREMENT &
LOGISTIC SERVICES (SPLS) GmbH
SENIOR KEY ACCOUNT MANAGER THIRD PARTY
BUSINESS

Establishment of purchasing services for German and EU blue-
chip companies

2004

CIP HOLDING AG 
CEO AND CO-FOUNDER

Management buy-out of the third-party business
department of Siemens AG, together with Yao Wen
Start of business development for solar and environmental
technologies with foundation of a joint venture with a
Chinese solar module manufacturer 
Start of development of new mobility solutions &
important  milestone for the future mobility  platform
mocci
Foundation of the new core business unit for strategic
transaction advisory in the M&A sector
Start of the roll-out of mocci

2005

2015

2018

2021

Dimitrios Bachadakis was born on 26.04.1974 in Lauf an der
Pegnitz, Germany. He grew up and studied business administration
in Nuremberg at Friedrich-Alexander University. Dimitrios joined
the exclusive “Siemens Trainee Program” for young graduates.
During this period he had the chance to work in Singapore, Hong
Kong and Orlando on several projects. In 2004, together with Yao
Wen he co-founded CIP as a management buy-out from Siemens
AG. In the following years as CEO, Dimitrios developed CIP to a
Group of Companies through the Holding Company, CIP Holding AG
in which Dimitrios and Yao are sole shareholders.

In the past decades, Dimitrios laid the foundation for new business
models and scaling them up into large revenue companies. To grow
international Joint-Venture Partnerships and for the execution of
businesses, he places great importance on a strategic management
approach, paired with the operational expertise of the teams. All on
the basis of strong, international valued relationships and networks
within the economic centers of Asia and Europe. 


